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The new van market might still be in freefall but prices are 
beginning to stabilise in the secondhand sector

Curtis Hutchinson

W
hile the new car 
market is tough 
the used van 
sector is dire. 

Sales in the year to the date for 
sub-3.5 tonne LCVs fell by 45.4 
per cent to just 92,621.

The SMMT expects van 
registrations to stabilise at the end 
of the third quarter, but these will 
be at their lowest levels since the 
early 1990s.

Despite this slump used 
wholesale prices are looking 
remarkably buoyant according 
to the latest figures from both 
Manheim and BCA.

Manheim said the average used 
van sale price in June was £3,109, 
down just 0.5 per cent, or £16, 
month-on-month. This follows five 
consecutive monthly increases in 
average prices. 

Encouragingly average used 
van prices were up year-on-year 
in June by 0.5 per cent with the 
average age remaining unchanged 
at 54 months, while average 
mileage have dipped 5,297 miles 
to 67,765. 

According to Alex Wright, 
Manheim’s sales director for 
commercial vehicles, this price 
stability is likely to continue 
throughout the summer months.

“The recovery in wholesale 
used van prices appears to have 
stabilised. However, there are two 

Steady

major factors to consider: firstly, 
we are entering the seasonal 
period where values traditionally 
harden; secondly, and arguably 
more importantly, we have seen 

volume increases 
year-on-year in 
May and June 
of 31 per cent 
and 37 per cent 
respectively.

“When 
taking into 
consideration the 
current economic 
factors, the slight 
fall in average 

values in June confirms the 
continued strength in wholesale 
used van values and there may still 

SPECIALREPORT Used cars

www.motortrader.comAUGUST2009AUGUST2009

as she goes

SPECIAL  
REPORT

Sponsored by

LUMLEY AUTO HAS GONE GLOBAL

We now provide insurance products and services to more than twenty 
countries worldwide, that’s why we have changed our name to reflect 
the true nature of our business.

www.globalim.co.uk

www.globalim.co.uk

be some upward price movement 
in specific vehicle segments whilst 
demand remains healthy.” 

BCA also believes average values 
in the used van market appear 
to have reached a plateau. It 
estimates the average current used 
van value at around £3,500 after 
June values fell back to £3,468 
from the £3,595 recorded in May. 

BCA said last December saw the 
lowest dip for average prices when 
they fell to £2,772 recorded but 
still have a way to go to match 
last year’s market peak of £3,868 
recorded in January 2008. 

Duncan Ward, BCA’s general 
manager of commercial vehicles 
said with the traditional slowdown 
in demand during the summer 

months it was too soon to predict 
how the market will look in the 
autumn when demand tends to 
pick up.

“While values have slowed 
from the terrific month-on-month 
increases we saw earlier in the 
year, it’s far too early to suggest 
prices have topped out yet. There 
is an element of seasonality to 
LCV sales and dealers expect 
business to be reasonably flat until 
September rolls around.”

Ken Brown, Cap’s LCV current 
valuations manager, also said used 
prices have steadied this year.

“The high prices we saw in early 
2008 could never stay at that 
level indefinitely. The last three 
quarters of 2008 were painful as 
prices crashed but they have now 
returned to more realistic and 
sustainable levels,” he said.

“Dealers are not prepared to buy 
damaged vehicles unless they are 
at bargain prices. One trader, with 
his own paint shop told me that 
if a vehicle needed `more than 
an eggcup full of paint’ then he 
doesn’t even bother bidding. This 
shows end customer expectations 
are high as the gap between new 
and used prices narrows,” he said.

Meanwhile Glass’s Guide 
expects used values for light vans 
to increase as the new market 
continues its downward spiral.

“With registrations predicted 
to be the lowest recorded in 
modern times, it seems reasonable 
to believe that the long term 
direction for used prices has to be 
upwards,” said George Alexander, 
Glass’s chief LCV editor.  

DEMANDING 
ATTENTION: 
Dealers are 
favouring 
pristine stock
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